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Based in Silicon Valley, Christian Busch serves as a trusted advisor to German CEOs,
CTOs and CIOs. He distinguishes lasting technology shifts from hype and turns them into
clear recommendations: act, test, partner or wait.
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THREE PROOF POINTS

m  Created the SAP Connected Goods loT platform, which became a standard product in SAP's portfolio and one
of six industry pillars within SAP Leonardo |oT. The loT products he developed were named loT Product of the
Year in 2014 and 2016. Publicly announced customers included Coca-Cola and Tennant.

B |ed AI/ML and interoperability platforms at the second-largest health insurer in the United States, including a
FHIR patient record platform serving 70 million members.

B Has served as a CEO mentor in the Ignite program at Stanford Graduate School of Business for more than ten
years. His SAP products received coverage from BBC, CNN, CCTV and AP.
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